Jeremy jerome
8696 Tall Oaks Boulevard
Garfield Heights, OH  44236
Home: (440) 257-2474
jjerome@netzero.net
Cell: (440) 693-8585
OBJECTIVE

A sales position within a telecommunications organization seeking an extraordinary record of exceeding sales targets, generating new accounts and enthusiastic customer support. 

SUMMARY

Results-oriented executive with an extensive history of passionate customer support, exceptional sales achievements and innovative market development in the telecommunications field. Offers the ability to comprehend and communicate complex technical issues. Brings a highly disciplined work ethic with uncompromised integrity. Adapts easily to new roles and accepts new challenges with vigor. 

SELECTED ACCOMPLISHMENTS

Sales Management

· Coordinated and obtained Broadband Telecommunications’ product approval from Comcast Cable Communications corporate engineering.

· Directed a Corning Cable Systems national sales team in sales to Emerging Carrier customers, the highest revenue and profit producing sales team at Corning CS. 

· Presented with the CCS President’s Sales Club Award in 1995, 1996 and 1998.

Metro Market Business Development

· Championed the rollout of the SST-Optimizer( Solution, a marketing agreement between Corning Cable Systems and three industry partners. 
· Crafted the ‘Low-cost, Last Mile Connectivity Solution’ value proposition and economic model for CCS sales force. Solution demonstrates a 59% cost savings by using innovative CCS cabling products compared to traditional fiber optic cables.

Wireless Market Business Development

· Developed the Corning Cable Systems Wireless solution. Campaign highlighted the technical and financial advantages of installing fiber optics for wireless applications. Solution resulted in breakthrough sales of CCS optical products into the wireless industry.

· Directed the internal CCS new product development of optical connectivity solutions for fiber-fed micro-cell sites resulting in a 53% cost savings for service providers compared to traditional wireless architectures.

· Trained CCS sales force on Wireless technology and distributed fiber network architecture, producing first-year incremental sales in excess of $50,000.
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PROFESSIONAL EXPERIENCE

BROADBAND TELECOMMUNICATIONS, LLC, Concord, OH                          2003 – Present
Broadband Telecommunications develops and manufactures unique, quality products and services to the Hybrid Fiber Coax broadband marketplace.

Sales Manager, Concord, OH
2003 - Present

Directed sales efforts to MSOs and Over Builders within the Midwest and Northeast regions. Identified new accounts and product opportunities within CATV industry resulting in significant sales. Obtained DropCheck product approval at Comcast Cable Communications corporate.
CORNING CABLE SYSTEMS, Celina, OH                                                           1986 – 2003
Corning Cable Systems is a leading manufacturer of fiber optic and copper communications system solutions for voice, video and data network applications worldwide.

Market Development Manager, Metro & Wireless Applications, Celina, OH
       2001 – 2003
Developed unique product solution sets within the Metro and Wireless markets. Coordinated the new product development among CCS’ commercial and operational business teams. 

Access Sales Manager, Celina, OH

                   


         2000 – 2001

Managed and directed all sales efforts for Corning Cable Systems’ fiber-to-the-home opportunities. Responsible for the largest sale of bundled Corning Cable System products into borough of Kutztown, PA - CCS’ largest fiber-to-the-home project sale.

Sales Manager  - Emerging Carriers, Celina, OH
         1996 – 2000

Managed a national-based sales team that captured major sales to Interexchange Carrier (IXC) and Competitive Local Exchange Carrier (CLEC) accounts, Corning Cable Systems’ largest market segment for revenue and profit. 

Regional Sales Manager, CATV,  Medina, OH
1992 – 1996
Directed the CATV sales activities within CCS’ Midwest and Northeast regions. Exceeded territory’s aggressive sales budget each year despite a limited fiber supply. 

Sales Engineer, Ameritech,  Columbus, OH
 1986 – 1992

Established CCS as the primary supplier of fiber optic cable to Ameritech despite being the highest priced supplier. Secured strong relationships with key decision-makers, allowing CCS access to strategic customer and competitive information.

EDUCATION

MBA, Master of Business Administration, Case Western University, Cleveland, OH 

BME, Bachelor of Mechanical Engineering, Cleveland State University, Cleveland, OH 

BBA, Bachelor of Business Administration, Ohio University, Athens, OH

